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Hayionanvnuii mexuiunuii ynieepcumem Yxpainu

«Kuigcoxuti nonimexuiunuti incmumym imeni leops Cikopcbko2o»

MAPKETHHI'OBE CEPENOBHIIE «RETAIL»-BIBHECY HA
YKPAIHCBKOMY PUHKY OJAI'Y

MARKETING ENVIRONMENT OF "RETAIL"-BUSINESS IN THE UKRAINIAN
CLOTHING MARKET

Y cmammi posenanymo npobnemy 6niugy 306HIUHLO2O MA SHYMPIUHb020 cepedosuad Ha
ykpaincoruil «retaily- punox 00sey ma ocnosHi 3a2po3u 3i cmopoHu akxmopie eniugy Makpo- ma
MiKpopiens. 30kpema Oocniodceno enaue na «retaily-6ismec na pumky oosey Vipainu 3 60Ky
CYCNITbHUX YIHHOCMEU ma CMuil cumms, 0emoepagiunol cumyayii, noaimuKko-npago8oco
cepedosua, eKOHOMIYHI ma MmexHoN02iuHi pakmopu. Y cmammi npoananizogano Mikpocepeoosuuye
sedennsi  «retaily-oiswecy na  yxpaincekomy pumnky 0052y, 30Kpema  OOCRIONCEHO — 6NIUG
NOCMAYAIbHUKIE MA NOKYNYIE, BUHAYEHO 3az2po3u 3 00Ky MO8apie-3aMIHHUKIE, NPOAHANI308AHO
KOHKypeHmHue cepedosuuje. Bussneno nacmynni xapaxmepui 03HaKu Cy4acHo20 8iMYUIHAHO20 PUHKY
0052y: CYYACHI 8UPOOHUKU MOBApPI6 1e2Koi npomuciosocmi Yxpainu namazaromscs hopmysamu i
BUBOOUMU HA PUHOK MOP208i MAPKU, OPIEHMYIOYUCL NEPEeBAd’CHO HA HU3bKUL I CepeOHil YIHO8I
ceaMenmu; BIMYU3HAHI MOBAPU NOZUYIOHYIOMBCA K BUPOOU CepeoOHbO20 €BPONEUCbKO20 DIi6HSL
AKOCMI; 3 NO3UYIL CNOAHCUBAYA OCHOBHOIO NPOOIEMOIO BIMYUSHAHUX BUPOOHUKIG | PO3OPIOHUX Mepedic
88ANCAEMBCA 8Y3bKULL ACOPMUMEHMHUL | MOOENbHULl pA0u; MeMnu 3POCMAHHA PUHKY 0052) 8
2POULOBOMY eKBI6aleHMI 8 HAWlilli 0epicasi GUW, HINHC 8 HAMYPAIbHOMY 6UMIDI, WO O03HAYaAc
3ayikasnenicms nOKynyie mogapamu oanoi 2anysi. Oxapaxkmepu3o8ano 6niue oxpemux ¢akmopie
Ha popmy8anHs KOHKYPEHMOCHPOMONCHOCMI YKPAIHCOKUX niOnpuemcme Ha puHky oosey. Ocobausa
yeaza npudinena punxy «casualy. Aemopamu eusnaueno kmouosi mendenyii pozeumky «retaily-
Oi3HeCy HA YKPAIHCLKOMY PUHKY 0052y, 30KpemMa maki: opieHmayis Ha cepeoHill YiHOBUU ce2MeHm
nokynyie (b6invuioro Mipoio), nioguujenHs pieHs 00CIY208Y8aHHI, 3POCMAHHA YUCIA MOHOOPEHO08UX
Ma2a3uHie;, 3POCMAHHA KINbKOCMI GEIUKUX MA2A3UHIB, WO NPONOHYIOMb WUPOKUL ACOPMUMEHM
moeapie Ha nepemuni eany3el,; YPi3HOMAHIMHEeHH NPOOYKYIi KOMNAHIN O NOKYNYI8 PI3H020 8IKY |
PI3HUX YIHOBUX Ce2MeHmi8, 3POCMAHHS KIIbKOCMI KOMNAHIU-KOHKYPEHmMI8. Y pamkax 0ocnioxcenHs
NpPOAaHaniz08aHo KOHKYPEeHmMHe cepedoguule, ma 8UsGIeHO, WO OCHOBHUM (akmopom KOHKYpeHyii Ha
PUHKY 0052y 6 VKpainu eucmynae yina 0ns KiHYego2o cnodcusadd, wo 6i00y8acmucs uepe3 HU3bKY
KYRnigeNbHY CNPOMONCHICINb CNONCUBAUIE.



KirouoBi ci1oBa: pHKOBE cepeioBulIle, PUHOK Ofsry, “retail”’-6i3uec, kKoHKypeHIis, «casualy-
CEKTOp.

The article considers the aspect of the impact of the external and internal environment on the
Ukrainian "retail” - the clothing market and the main threats from the factors influencing the macro
and micro levels. In particular, the influence of social values and lifestyle, demographic situation,
political and legal environment, economic and technological factors on the "retail” business in the
clothing market of Ukraine has been studied. The article analyzes the micro-environment of "retail”
business in the Ukrainian clothing market, in particular, examines the influence of suppliers and
buyers, identifies threats from substitute products, analyzes the competitive environment. The
following characteristic features of the modern domestic clothing market are revealed: modern
producers of light industry goods of Ukraine try to form and bring to the market trademarks,
focusing mainly on low and medium price segments; domestic goods are positioned as products of
medium European quality; from the consumer’s point of view, the main problem of domestic
manufacturers and retail chains is the narrow range and model range; the growth rate of the
clothing market in monetary terms in Ukraine is higher than in physical terms, which indicates the
interest of consumers in the goods of this industry. The influence of certain factors on the formation
of competitiveness of Ukrainian enterprises in the clothing market is characterized. Particular
attention is paid to the market "casual”. The authors identify the key trends in the development of
"retail” business in the Ukrainian clothing market, in particular the following: focus on the middle
price segment of consumers (mostly); increasing the level of service and increasing the number of
monobrand stores; increasing the number of large stores offering a wide range of intersecting
industries; diversification of companies’ products for different age groups and price segments;
increasing the number of competing companies. The study analyzed the competitive environment and
found that the main factor of competition in the clothing market in Ukraine is the price for the final
consumer, which is due to low purchasing power of consumers.

Keywords: market environment, clothing market, “retail”-business, competition, «casual»-
sector.

Beryn. “Retail” 3apxau OyB Ta 3aiMIIAETHCA OJHUM 13 HAHOIIBII AKTHBHHX
HampsMiB O13HECY, OCKIJIbKU 3aBXKIU CIIOCTEPITa€ThCs MOMUT HA TOBApHU IIMPOKOTO
cnokuBaHHs. HuWHI B ycbhOMy CBITI CHOCTEpITa€eTbCsl TOCUJIEHHS YBaru Jo
npo0JieMaTUKK BIUIMBY CEpPEIOBUINA Ha €(PEKTUBHICTh MISUIBHOCTI “retail”’-cerMeHTy.
[TomiTHO 3pocTae KINBKICTh AOCHIIKEHb, OCOOIMBO 3axXiAHOEBPOMEHCHKUX 1
aMEpUKAHChKUX, [ BIUIMB BHYTPIIIHHOTO Ta 30BHIIIHBOTO  CEpeAOBHUIIA
PO3IIISIA€THCA JOCUTD JIETANIBHO 1 B PI3HUX ACTIEKTaX.

Cepen BITYM3HSIHUX BUCHHX, K1 IPOSBIISIIOTH IHTEPEC 10 BILIUBY CEPENIOBHILA HA
«piTerm»-013HeC MOKHA BUAUIMTU TakuxX HaykoBIliB: JI. AkimoBa, C. ['ocanoBa, A.
JlronkoBcbka, A. TurtoBa, M. Pumapenko, A. 3o3ynsa, JI. Ilaitropoacekuii, P.
Hosunpka, A. 3aB’soBa, A. Ilerenbchkuii, M. Kymumnceka. Onnak crenudika
«piTeiln-0i3Hecy Ha YKpaiHCbKOMY PUHKY OJSTY BCE III€ 3aUIIAETHCS HEIOCTATHHO
BHBUCHOIO, 1[0 BU3HAYAE AKTYaJIbHICTh IAHOTO JOCIHKCHHS.

IMocranoBka 3aBaaHHs. MeTO0 JOCHI[DKEHHS €: aHalli3 Makpo- Ta
MIKpOCEpEOBHILA, BU3HAYCHHS OCOOIUBOCTEN «pITEHI»-013HEeCYy Ha yKpaiHChKOMY
PUHKY OJISITY Ta Cy4acCHUX TEHJICHIIA PO3BUTKY raiy3i.

MeTtoaoJoria. Y xoli poO6oTH Oy BUKOPHUCTAHO 3arajibHO-HaAyKOBI METOJU
aHaii3y, CHCTEeMHHI Ta KOMIapaTUBHUI aHaI3.

Pesyabtatu gocaigxenns. CydacHi BUPOOHUKH TOBApPiB JETKOi MPOMHUCIOBOCTI
VYkpainu HamararoTbcsi (QopMyBaTH 1 BHUBOAUTH Ha PUHOK TOPIrOBl MapKH,
OPIEHTYIOYMCH MEPEBAXKHO HA HU3BKUH 1 CepeaHIN I[IHOBI CErMEHTH. 3a pe3yibTaTaMU
anarizy kommanii Emerges Business Solutions ykpaiHchbki TOBapH MO3UITIOHYIOTHCS SIK



IPOIYKIIS CEPETHBOTO €BPONEHCHKOIO PIBHS SKOCTI. 3 MO3HIIIT CIOKKMBaya OCHOBHOIO
npoOJIEeMOI0 BITYM3HSHUX BHPOOHHUKIB 1 PO3JAPIOHUX MEPEK BBAKAETHCS BY3bKHIM
ACOPTUMEHTHHM 1 MOJICIIBHUH PSIIH.

Temnu 3pocTaHHsI pUHKY OJSITY B TPUBHEBOMY €KBIBAJICHTI B YKpaiHi BHUII, HIXK
B HaTypaJbHOMY BHMIpi, IO O3HA4Ya€ 3aIlIKABJICHICTH IMOKYMI[IB TOBapaMH JaHOI
rany3i. Po3rissHeMo OCHOBHI CKJIJIOBI, 1110 BU3BHAYAIOTh CEPEIOBHIIE BEICHHS O13HECY
Ha pUHKY 01Ty YKpainu [1].

1. Cycninbni yinnocmi i cmuib sHcummsl.

3Ha4uHi 3MIHU B CMaKaXx CIOXKWBAYiB, MO BiAOYIHUCS 3 KiHI 90-X pPOKIB MUHYJIOTO
CTOJITTS. 10 HUHINIHBOTO Yacy, CIPHUSIIM MOSBI HA PUHKY TOPrOBHUX MAapokK, IO
AKTUBHO TPOCYBAIOTh HE CTIJIBKH CaM TOBap, CKUIBKH CTWIb XUATTA. B 3B’s3Ky 3
MIIBUIIEHHSAM DPIBHS JKUTTS JOXOAHW BEIMKOI YaCTHMHH HACENEHHS 3pOCIH, MOKYIIII
noyanau Oulbllle yBard MPHUAUISTH CBOEMY 30pOB’I0 Ta 30BHIIIHOCTI. Bimomo, mio
CTWJIb OJISITY YacTO BU3HAYAETHCA CIIOCOOOM >KHUTTSI MOKYIIIS, BUJAOM HOTO AiSUTBHOCTI,
Xx0001 ToIIo. Y yacu MPUCKOPEHHS TEMITY KUTTS MOKYIIl BCE YaCTillle 3BEPTAIOTHCA
710 CTHIIO «Casualy» — MakcHMMajabHO 3pYYHOTO ONATY, SKUHW HE 3aBa)Ka€ BECTH
akTUBHUM croci0 >kutts. [lommpeHHs OUCTaHLIMHOI POOOTH TMiJl Yac KapaHTUHY
CTIPHUSIIO 3POCTAHHIO TOMYJSIPHOCTI camMe CTWIO0 «casualy, skuii Oyme CyTTEBO
BIUIMBATH HAa MOJIHI TCHACHIIIT HAHOIMKIMMH poKkamH [2].

2. [lemoepagpiunuii haxmop.

He3Baxarouu Ha Te, 110 1eMorpadiyHa cutyalis B Hallli KpaiHi YCKJIaIHIOEThCS,
€MHICTh PUHKY CIIOKMBYMX TOBapiB 3pocTtae. Lle BinOyBaeThCs 32 paxyHOK 3HAYHOI
KUTBKOCTI MOTEHIIIMHUX MOKYIIIB, SIKI TUIbKA MOYWHAIOTH IIKABUTUCS ITUM CETMEHTOM
puHky. ToMy KommaHii Ha pUHKY BEIyTh aKTUBHY OOpOTHOYy y mepily 4epry 3a Te,
o0 3aJTy4UTH HOBUX ITOKYIIIIB, IIISXOM CTBOPCHHS IHTCHCHUBHMX MapKETHHTOBHX
porpam.

3. Ilonimuko-npasosa cumyayisi.

HopmaTtuBHO-1paBOBI HOPMU B HaIllii KpaiHi CXWIbHI 10 3MiH, HAIPUKIIAJ, 4aCTO
3MIHIOIOTBCSI TIOJIATKOBE 3aKOHOJABCTBO, MHUTHI IUIATEXK1, IIEpeliK HEOOXITHUX
J03BUTLHUX JOKYMEHTIB ToIlo. Lle cTBoproe CyTTeBY HEBH3HAYEHICTH JJIsl KOMIIAHIM,
K1 (QYHKIIIOHYIOTh Ha PUHKY, 1 CTIOHYKAIOTh X aKyMyJtoBaTH ()IHAHCOBI peCcypcH 1100
HIBEJIIOBAaTH HETaTHBHI HACIIJIKHU y pa3l 4eproBOi 3MIHM 3aKOHO/JABCTBA. 3arajioM Iie
JIOCUTh HETATUBHO BIUIMBAE HA BCIX EKOHOMIUYHUX CYyO’ €KTIB.

4. EKOHOMIYHI YUHHUKU.

CraH yKpaiHCBKOTO pHWHKY MOXKHAa Ha3BaTH HECTAaOUIBHMM, ajie JOCHUTH
nepeadoavyBaHuM. HaTomicTh ChOTOHIIIHS KpH3a, 0 pO3MoYaacs BHACIIIOK BIpyCy
covid-19, Bxe 3aificHWIAa Ay»Ke HETaTHMBHHH BIUIMB HAa MiSUTbHICTH JIGBOBOI YacTKH
Cy0’€KTiB TOCIOJaproBaHHsA. Tak, 3MEHIICHHS JOXOJIB HACCICHHS NPH3BOIUTH JIO
1CTOTHOTO 3HUKEHHS PIBHS JOXO1B KOMIIaH1M.

5. Texnonoeiuni ghakmopu.

3a TemMmamMu PO3BUTKY TEXHOJIOTIM TMpPOCYBaHHS Ta peamis3aiii ToBapiB
BITYM3HSIHUI PUHOK CYTTEBO BIJICTAE BiJ 3aXiTHOTO PUHKY. X04Ya YKpPaiHChKI BUTPATH
Ha OTUIATy TIparli MepCcoHaly 1 IKICTh KaJpiB nepedyBaroTh Ha piBHI Kurtaro, iHBeCTHIIIT
B PO3BUTOK 1HGPACTPYKTYpH PHUHKY € MIHIMAIBHUMH, TOMY YV MiJNPUEMCTB
BUHHUKAIOTh MPOOJIEMH 3 BUKOPUCTAHHSIM HOBUX TEXHOJIOT1H MapKETHHTY, JIOTICTUIHOT
cucteMu tomo. OnHak, Xoya 1 TIOBUIbHO, ajie pPO3BHUBAETHCS EKOHOMIYHA
1H(pacTpyKTypa, HANIPUKIaa, OyAYIOThCS HOBI TOPTiBENbHI IIEHTPH.



OLIHUBIIM MAaKpPOCEPEIOBHINE BEJACHHA Oi3HECy, CIiJ NPUAUIMTH yBary
MIKPOCEpPEIOBHINY, B sAKIA (PYHKIIOHYIOTh KOMITaHii, [0 3alMarOThCS peai3alli€ro
omsry B Ykpaiui. 3rigHo 3 koHieniiero M. [loptepa, Ha TisJIbHICT, KOMIIaHI1 B TaTy31
BIUIUBAIOTh I1'SITh KOHKYPEHTHHX CHJI: Oe€3Mocepe/lHl KOHKYPEHTH, MOTEHIIHI
KOHKYPEHTH,  KIII€HTH, IIOCTaYaJbHUKH Ta  MNPOAyKTH-3aMiHnHuku  [3,C.60].
[Ipoananizyemo BIUIMB IMX (DAKTOPIiB Ha MAISJIBHICTE MEPEX peaizalii oasry B
VYkpaiHi.

1. Bnaue nocmavanvHukia

Bubip mocTtauanbHHMKIB BIUIMBAaE Ha T€, YW 3MOXKE IMPOJABEIb BCTAHOBUTH
KOHKYPEHTOCIIPOMOXKHY LIHY 1 HaJIaTH TOKYIIISM SKICHHM TOBap 1 rapaHTiio Ha HHOTO.
Bij Toro, un HaaiMIII0 3aMOBJIEHHS BYaCHO, CKIJIBKH ITOCTaBJIEHO z[e(beKTHI/IX TOBapIB,
CKUJIbKA TOBapiB HEAOMOCTABIEHO TOIIO, HANPSMY 3aJ€KUTh HAMOBHEHICTH TMOJHUIh
TOBapaMM Ta SIKICTh TOBapy, a OTXKE 1 piBeHb 3aJ0BOJEHOCTI MokymiiB. Cepsic Ta
JIOJIATKOB1 MOCIYTH MOXYTh JIMIIIE YaCTKOBO MOKPUTU HEJOJIKM TMPOAYKIIi, ajie y
KIHIICBOMY paxyHKy CIIO)KMBa4 HE BHUTpadyaTHUME KOIITH Ha TOBapH, WII0 HE
BIJIMOBIAAIOTHh HOTO YSBJICHHSM MPO SKICHUM TOBap.

[Ipu unpoMy MepexaM BapTO IOCTIHHO ONTUMI3YBAaTH IMPOIIEC CIiBIpall i3
noctadagbHuKamMu. KojkeH KOHTpareHT Mae€ CBiil «4yac MOMOBHEHHS» - 4ac, MPOTSATOM
SAKOTO BIH MOXE IMOCTAaBUTU TOBAp; BiJl IIbOTO HAIPSMY 3aJIEKUTh KUIBKICTH TOBApy,
AKy HEOOXITHO MaTd B MarasuHi, PO3MIIIYIOYM HACTYIIHE 3aMOBJIEHHS. Ko
MOCTAYAJIbHUK BUKOHYE 3aMOBJIEHHS IIBUAKO, TO Yy Mepexi HeMae HeOOX1THOCTI
30epiraTi 3Ha4Hy KUIBKICTb 3aI1aciB, a TOBAPOOOIT BIIOYBAETHCS 3HAYHO LIBUJILIE, IO
€KOHOMUThH 3HAYHY KUIBKICTh KOILITIB Y€pe3 BIJCYTHICTh HEOOXITHOCTI yTPUMYyBaTU
BEJTMKWA CKJIaJ, 3MCHIICHHS BHTpAT BiJ TIICYBaHHA TOBapy ab0 BTpaTy HUM
aKTyaJbHOCT1, 3MEHILIEHHS BIUIMBY 1HQIALIMHUX KOJIHUBaHb TOIO. [Ipu 1ipoMy pusuku
3 BTpaTH TOBapy, WOro HAAMIPHOi KIIBKOCTI TOIINO HECe MOCTAdajJbHUK, a HE
npojaBeib. ToOMy MOXXHA TOBOPHUTH TPO TMOCUJICHHS 3aJIEKHOCTI PITEII-Mepex BiJl
[IOCTAYAJILHUKIB 1 Haaul.

2. Bnaus nokynyis

OCKUIbKM TPUXUIIBHICTH JO0 TEBHOTO OpEHNY ONAry Yy CEPEeIHbOMY I[IHOBOMY
CErMEHTI cepejl TMOKYIIIIB HHU3bKa 1 TOBApW BCEPEAMHI Taidy3l MarTh HE3HAYHI
BIJIMIHHOCTI, III0 YaCTO € HEICTOTHUMHU JJIS MOKYIIIIB, BIUIUB MPUXUILHOCTI TTOKYIIIIIB
€ JOCUThb BEJIMKHUM. YKPaAIHChKI CIIOKMBAYl YyTJMBI NEPII 32 BCE O 3MIH I[iH TOBAapiB,
OCKUIbKH MOKYTEIb CEPEAHBOT0 (HaOUIbII IIBUIKO 3pOCTAIOUOI0) KJIACy SIK MPaBUIIO
HE MOYKE JI03BOJIUTH COO1 BUTpayaTy OUIbIIE Ti€l YACTUHU JI0XOYy, SIKY BIH BUJILISAE HA
npuadanas oAsary. OcoONMBO Iie aKkTyalbHO s ouary y cTuuti «casualy. ITomiOne
TOCHIKeHHs, TpoBeneHe B Pociiicekiit ®eneparliii, CBIAYWTH NPO aHAJIOTIYHY
CUTYAIllF0 y piTeiyI-cerMeHTi omsry y ctuii «casualy [4, c¢.33]. Oxnak, 1iHa HE €
BUPIIANBHOIO JIJIs1 BCIX CErMEHTIB pUHKY ojary. Hanpukian, y BUnaaKy MoJjao1i>KHOTO
CYOKYJIBTYPHOTO OJSTY, BUPIIIAIbHUM € MO3ULIOHYBAHHS CIIOXKHBAviB K TaKHUX, SKi
HaJISKATh JI0 TIEBHOT CyOKyIbTypHOT rpymu [5].

3. 3aepozu 3 60Ky moeapis-3aMiHHUKIG

Po3risiHeMo 1ieii acrekT 3 MOo3HIlil TOBapiB-3aMiHHHKIB OJITY CErMeHTy «casualy
SK HaWOULIBII TOMyJasspHOro Ha puHKY. Jlo ToBapiB-3aMiHHHKIB «Casual» moxHa
BIJTHECTH CEKTOPU CHOPTUBHOTO 1 KIACHMYHOTO OonAry. OCKUIBKH OJSAT ChOTOJHI €
aTpuOyTOM CTHWJIIO, BEJIUKA KUIBKICTh JIIOJEH BHKOPHUCTOBYE CIOPTUBHHUHI OMSr SIK
MOBCAKJIEHHUM, OUTBIIICT, KOMIIAHIM Ma€ Pi3HI HAIMpPSMKW AisUTbHOCTI, TOB’s3aH1 13



IPOJAXKEM MOJHOTO CIIOPTHUBHOTO OJATY, TaK CaMO SIK 1 BUPOOHMKH MOJHOTO OJSTY
HaMararThCA BKJIIOYATH B aCOPTUMEHT CIIOPTHMBHI pedi, TOOTO KoMmmaHii Jil0Th Ha
nepeTuHi raixy3eil. Tox mepexis Ha aJbTEPHATUBHUN NPOIYKT He Oyje MOB’s3aHUM
JUISL TIOKYMIISE 3 BUCOKMMH BHUTpaTaMHd, a BIUIMB TOBApiB-3aMIHHMKIB Yy Taly3l €
3HAYHUM.

4. Konkypenmue cepedosuuye

Ockinpku rajy3eBi Oap’epu BXOMy 1 BHXOAY HE € BHUCOKHMH, Tally3b 3pOCTae
JOCTaTHBO UIBUAKO, OJHAK BEJMKA KUIbKICTh MOTEHIWHUX KIIE€HTIB HA PUHKY
OCJIa0JII0€ KOHKYPEHIIif0, (PaKTOPOM SIKOi € TiepI 3a Bce miHa ToBapy [6]. Hanpuknan,
y cerMeHTi «casual» koHkypyroTh Taki kommawii (rpymu OpenzaiB): H&M; Inditex
Group — Pull & Bear, Massimo Dultti, Bershka, Zara, Stradivarius, Oysho; LC Waikiki;
LPP S.A. — Reserved, House, Mohito, Cropp, Sinsay; New Yorker; MD Group —
Oodji; Fiba Retail — Marks & Spencer, GAP; Colin’s.

5. Ilomenyitini KOHKypermu.

Bucoki Temnu 3pocTaHHs, XapaKTEpHi JJIs raidy3i, poosaTh ii MpUBaOIMBOIO AJIs
HOBUX TPaBIIiB, KPIM TOTO BXiJHI 0ap’e€pu B raixysi HU3bKI, BUX1]] TAKOXK HE CKJIATHUN
y 3B’SI3Ky 3 MOXJIMBICTIO TEPENO3UIIOHYBaHHS [ISJIBHOCTI KOMIAaHI Ha PUHOK
MozHOTO onAry. KpiMm Toro, jaHuil puHOK He BUMarae BEJIUKUX (DIHAHCOBHUX 3aTpar,
noB’si3anux 3 BuTparamu Ha H/IJIKP, ronoBHrMu BUTpaTaMu KOMITaHii B JaHiil ramysi
€ BUTPAaTH Ha MAapKETUHI 1 30yT mpoaykuii. Jlo Toro x mnomyJspHOCTI HaOyBae
MIATPUMKA YKPAiHCHKMX BUPOOHMKIB OJATY, IO BCE YACTIIIE 3 SBIIAIOTHCS HA PUHKY.
3BUYaiiHO, Hapa3l He Tak 0araTo BEJMKUX BITYM3HSHUX TPaBILIB 10T Ha PUHKY
OJIAATY, ajie BEJMKa KUTbKICTh MaJCHbKUX MIAMPUEMCTB y 3araIbHOMY TaKOK CIIPABIISIE
3HAYHUI BIUTHB [6].

OTxe, B 3B’A3KYy 3 JAHOI0 XapaKTEPHUCTUKOIO Tally3l, MOXKHA BUIUIATU JESKI

— OpI€EHTAIlis Ha CepeIHIN IIHOBUM CErMEHT CITOKHUBaiB (O1IBIIIO0 MIPOIO);

— MIABUIICHHS PIBHS CEPBICY, 3pOCTAaHHS YMCJIa MOHOOPEHIOBUX Mara3uHiB;

— 30UIBIIEHHS. KUIBKOCTI BEJIMKMX MAarasuHiB, IO MPONOHYIOTh IIHPOKUN
ACOPTHUMEHT Ha MIEPETHHI Tay3eil;

— nuBepcudikaiis NPOAYKIli KOMIAaHIM il PI3HUX BIKOBUX TIPYI 1 IIIHOBHX
CETrMCHTIB;

— 3POCTaHHS KiJTbKOCTI KOMITaH1i-KOHKYPEHTIB.

KapantuH cyTTeBO BIUIMHYB Ha «retail»-cerMeHT BITYM3HSHOTO PUHKY OJSATY.
3MiHMIIacS TOBapHA CTPYKTypa: OOCSATM peaii3allii CyTT€BO 3MICTWIMCS Yy OIK
IHTEPHET-TIOKYIOK; JUCTAHIIMHUN peKUM poOoTH chopMyBaB BITUYTHY TEHJICHLIIO Y
HanpsMi 3pOCTaHHS CETMEHTY «Casual», HaTOMICTh 3HU3WINCS OOCSATH peaizallii Tak
3BaHOTO0 O(ICHOTO OJATY; OOMEXEHHsSI y pOoOOTI PO3BAKAIBHUX 3aKJIadiB 3HU3WIH
obcsaru  peanmizalii OAry IS BEYIPOK. 3HUKEHHSI KYMIBEJIBHOI CIPOMOKHOCTI
HAceJICHHS y TIO€AHAHHI 3 KapaHTUHHUMHU 3aXOJ[aM{ 3arajioM 3HU3WIU CYKYITHHUHA
MOMUT Ha JTaHOMY PHWHKY. 3pOoCTaHHs OOCSTiB peamizaiii Oynu MpoaeMOHCTPOBaHI
JUIIe TUMU TIAIPUEMCTBAMH, SKI 3MOTJIA 3alPOINOHYBATH MOTECHIIIHUM TMOKYMIISIM
3pydyHHi OHJIaWH-(popmaT BHOOPY ToBapiB. OUIKye€ThCs, IO 3POCTAHHS BapTOCTI
OpEHIW TOPTIBEJBHMX TIUION] Ta PIBHA 3apiuiaT mnepcoHamy [2] 1 Hamami
CTUMYJIIOBaTUME KOMMaHii cPOKyCyBaTH yBary Ha iHTE€pHET-TOPT1BII.

BucHoBku. TakuMm 4YMHOM, YKpaiHCBKiI miampueMcTBa «retaily-cermenty Ha
YKpPaiHCbKOMY PHUHKY OJSTY mepeOyBaloTh y CEPEIOBHUILI, CHEHU(PIKOI0 SKOro €



AMHAMIYHI 3MiHM Ta CKJIQJHICTh JOBTOCTPOKOBOTO IJIaHyBaHHsA. ToMy Ha gaHOMY
eTami HaJA3BUYAMHO Ba)KJIMBaA aKTHBI3allis MiANPUEMCTB «retaily-0i3Hecy y muTaHHIX
pPO3pOOKK CTparterii MOCT-KapaHTUHHOTO PO3BUTKY TOPTIBJII 3 YpaxyBaHHSM YCIX
NOTOYHUX TEHACHINH. Y paMkKax JOCHiPKeHHS MPOaHaTi30BaHO KOHKYPEHTHE
cepenoBuiie «retail»-0i3Hecy Ha yKpaiHCBKOMY PHHKY OJITY, Ta BHSIBJICHO, IO
OCHOBHUM (DaKTOPOM KOHKYPEHIII Ha PUHKY Oy B YKpaiHU BUCTYIA€ IliHA IS
KIHIIEBOTO CIIOKMBada, 10 BiMOYBA€ThCS BHACHIMOK HHU3BKOi  KYIiBEIHHOI
CIIPOMOXKHOCTI ~ CIIOKMBayiB. BiTum3HsHuil «retail»-cekrop Ha mgaHOMy pPHHKY
XapaKTePU3y€EThCS BEIUKOIO KITBKICTIO KOHKYPEHTIB, K1 OPIEHTYIOThCS TIEpeayciM Ha
CpeIHii LIHOBUIM CErMEHT Ta 3pOCTaHHSM piBHA cepBicy. KapaHTun cnpusB po3BUTKY
OHJIAH-TOPTIBIII Ta 3pOCTAHHIO MOIMYJIIPHOCTI CTHITEO «casualy.

HaykoBa HOBM3HA TOCIIKEHHS TOJIATAE Y aHaJi31 MaKpo- Ta MIKpOCEepeI0BHUIIA
BeJieHHS «retail»-0i3Hecy Ha yKpalHCHKOMY PHUHKY OJSTY Ta BH3HAYCHHI KIFOYOBHUX
TEHJICHIIIA PO3BUTKY rany3i. [loganbim JOCHIKEHHS MOXYTh OyTH CHpsIMOBaHI y
HampsMi aHaIi3y MEPCHEKTUB PO3BUTKY YKPAiTHCHKUX BUPOOHUKIB ofsTy. PesynbraTu
JOCTIDKCHHS MOXYTh OyTH BHKOpHCTaHI mianpueMcTBamu  «retaily-cexropy
BITYU3HSIHOTO PUHKY OJIATY.
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